
How your insurance premiums are calculated

The amount you pay for your life insurance – usually each month or year - is 
called a premium. Before you purchase your insurance, you’ll be provided 
with a quote which will estimate how much you will pay in premiums.
So how do life insurance companies decide the amount 
they will charge you? There are a number of factors 
that typically go into the final cost of your premium.

Your level of cover

The amount and types of cover you have decided to 
include in your insurance will play a key role in what 
you are charged. You may have a combination of cover 
types, including life cover, income protection and total 
permanent disablement (TPD) cover.

You will also be insured for a certain amount under 
the benefits you’ve selected, and in the case of 
income protection and business expense cover, you 
will have a set waiting period before you can receive 
benefits, and a set time that you will be able to receive 
those benefits.

You may also have selected some optional add-on 
benefits as part of your cover, which may affect the 
price of your premium.

Your personal circumstances

A range of factors about your personal situation 
can also affect your premium. As you get older the 
risk of you contracting a serious illness increases, so 
your premiums will be higher with age, unless you’ve 
chosen the level premiums option.

Factors such as your gender, general health, whether 
you smoke, your occupation and lifestyle will be taken 
into account when calculating the premium price.

Your premium type

When you take out life insurance, you are able to 
choose the premium type that best suits your needs. 
You can choose from stepped premiums – where your 
premiums are recalculated each year based on your 
age – or level premiums, where your premiums do 
not increase due to age (up to age 65). However, if 
you choose level premiums, your premiums can still 
increase for other reasons, such as indexation with 
inflation.

Level premiums are likely to be higher when your 
cover begins compared to stepped premiums.

Your payment frequency

Whether you pay your premiums monthly or annually 
will also affect how much you pay. If you choose to 
pay on a monthly basis, you will need to pay an extra 
administrative loading to cover the cost to the insurer 
of collecting your premium more frequently.

Government taxes

Insurance sales duties imposed by state governments 
should also be included as part of your premium costs, 
either as part of your base rate or as an additional 
charge. These taxes may vary depending on where 
you live.

C
V

D
_0

16
5 

0
1/

24


	INSERT LOGO HERE: 
	Text3: TERMS OF USE 
This document and its content are provided to you on the following terms and conditions (Terms of Use). By downloading or using, copying, disclosing or using the document, you are deemed to have agreed to and accepted these Terms of Use. PRIOR TO USING THIS DOCUMENT, AND HAVING READ IT, YOU MUST REMOVE THE TERMS OF USE AND REPLACE IT WITH YOUR OWN RELEVANT DISCLAIMERS AND TERMS OF USE. THE DOCUMENT SHOULD ALSO BE UPDATED TO INCLUDE YOUR OWN LOGO, COMPANY AND AFSL DETAILS.

This document is for adviser use only and may not be used, copied, disclosed or distributed by you in any way except as permitted by these Terms of Use. You acknowledge and agree that you are responsible for the contents and use of the document. Neither ClearView Life Assurance Limited ABN 12 000 021 581 nor any other companies within the ClearView group (ClearView) provides any warranty, guarantee or representation regarding the completeness, accuracy, reliability, currency or relevance of the information in the document. ClearView is under no obligation to update, amend or revise the document. You are not authorised to modify the content of this document in any way. Prior to its use, you should check whether the document is up to date, appropriate for you and your clients and ensure that you are meeting your AFSL and other legal requirements. This includes ensuring that the document is distributed within the applicable Target Market. ClearView does not permit the distribution or disclosure of this document by you in a manner or to any person if such distribution or disclosure would cause you or ClearView to contravene any law, legislation, regulation or industry code. You undertake not to make reference in the document to ClearView, ClearView's logos, trademarks or products, nor suggest that ClearView is responsible for this document, its contents or use. This information does not in any way constitute financial, tax, legal, or health or medical advice and is provided on a non-reliance basis. ClearView does not authorize the use, distribution or disclosure of this document for any purpose other than for informational purposes. Before relying on this information, you should seek independent expert advice. ClearView does not make any recommendation as to any third-party provider. You agree to cease distribution of this document at the request of ClearView and provide confirmation of this if requested. You undertake to promptly inform us of any complaints or other issues in relation to this document. To the extent that law permits, ClearView, its directors, officers and employees do not make any representation as to the accuracy of any non-ClearView websites or articles referenced and excludes any liability to any person in relation to the document's use or its content, including any modification, error or omission in the document however caused. You hereby release and discharge ClearView, its directors, officers and employees from any liability arising from or related to this document. You hereby indemnify ClearView and its directors, officers and employees against any loss, cost, damage or liability incurred directly or indirectly as a result of your use of the document in breach of the Terms of Use.


